
Step 1:  Step 1:  
T h e roa d a h ea dT he roa d a h ea d
The right preparations could help protect clients 
if the unexpected changes their plans. 

Step 2: Fu e l u pStep 2: Fu e l u p
Having liquidity options might be the right move for clients worried 

about running “out of gas” too early in their retirement. 

Step 3: Expect t h e u n expectedStep 3: Expect t h e u n expected
Clients who anticipate potential detours such as family or  
health events may be in a better position to get back “on the road.”
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Making the choice to be 
prepared can be a smart move 
whether you’re planning a road 
trip or your retirement. 
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THE PROVIDED MATERIALS ARE FOR FINANCIAL PROFESSIONAL USE ONLY AND ARE NOT TO BE  USED WITH CONSUMERS OR FOR CONSUMER SOLICITATION 
PURPOSES. 
Neither North American, nor any agents acting on its behalf, should be viewed as providing legal, tax or investment advice. Your client should be advised to rely on their 
own qualified adviser.

The provided materials, are for agent use only and are not appropriate for use with consumers. Statements and drawings may not be made which contradict our 
approved marketing materials or are inconsistent with our advertising guidelines or compliance manual.
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